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“Kelley’s Certificate in the Business of Life 
Sciences is special for three reasons: the 
large number of guest lecturers from the 
industry that provide students up-to-date 
industry perspectives, the meaningful  
real-world projects, and the cross 
fertilizing experience of business and 
technical students working together, 
preparing them for life after graduation.”

–George Telthorst 
Director, Center for the Business of Life Sciences

“In a time of unprecedented change 
in the healthcare field, it is good to 
know that we can count on the Center 
for the Business of Life Sciences at 
the Kelley School to help develop the 
next generation of business leaders in 
our field. The school clearly attracts 
and develops top-notch talent, as the 
engagements I have during my guest 
lectures show not only an innate 
curiosity, but also comprehension of 
both the elements of business practice 
as well as the unique challenges of the 
healthcare field.”

–Brian Lawrence 
Senior Vice President & Chief Technology Officer, 
Hill-Rom



CERTIFICATE IN THE 
BUSINESS OF LIFE SCIENCES 

Life sciences is a high growth industry, with 
increasing global demand for healthcare 
and medical products. The Certificate in the 
Business of Life Sciences from Kelley connects 
you with industry leaders and prepares you for a 
variety of career paths in the field.

Undergraduate Associates
• Class Profile: Juniors or seniors with GPA of 3.5 of higher 

with majors in business, public affairs, environmental 
sciences, chemistry, psychology, human biology, biotech 
and informatics.

• Class Size: Average of 12 students in each course  
per semester. Working teams of four to five students  
on projects.

• Salary Range: The full-time salary range for undergraduate 
students entering the healthcare industry is $40,000 to 
$50,000 annually. Intern salary range is $12 to $22/hour. 

Full time positions include:Who can apply?
• Undergraduate Students (Bloomington)

Our certificate program is open to both undergraduate and 
graduate students across the IU Bloomington and IUPUI 
campuses. We are actively seeking students in business, 
sciences, law, informatics and public affairs. Students 
are organized into three program groups: Undergraduate 
Associates, Graduate Associates and MBA Academy PLUS  
Life Sciences.

Explore the Spectrum of  
Life Sciences Careers
Careers in the life sciences industry include positions at 
companies with a focus in:

• bioscience
• medical research and testing
• medical devices and equipment
• pharmaceuticals
• agricultural feedstock and chemicals
• medical research and testing
• insurers
• hospital groups 

The Certificate in the Business of Life Sciences provides 
you with the opportunity to network with professionals in a 
variety of life sciences fields at receptions, in classes and a 
conferences. You’ll also gain relevant, real-world experience 
through project work.

Curriculum
Students are required to take two seven-week courses.  
Each course includes a project with an industry or  
university partner. 

• X418: Global Events and Trends Impacting the Life 
Science Industry (1.5 credits) 

• X419: The Life Sciences Industry from Research to 
Patient (1.5 credits) 

Students also attend on average one “life sciences 
experience” per semester in the program. The CBLS hosts 
networking receptions, conferences and more.

“I credit this program with introducing me to the  
industry and giving me the networking opportunities  

that led to both an internship and a job.”  

Brett Walker, Psychology and Neuroscience major

MEDICAL

• consulting
• marketing/branding
• operations finance
• management/strategy

• technical sales
• drug manufacturing 

management


